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• With regards to financial planning, all such recommendations are normally reviewed 
by the regional chief executive officer who is responsible for the office or his or her
designee prior to the delivery to the client. After the first anniversary of this contract, 
the client may wish, and Registrant may suggest, that this contract be renewed for
updating of the financial plan. If the client does renew and makes a request, current
financial information relevant to the planning areas agreed to is obtained and evaluated
and a written summary is prepared utilizing the same office review as described above.

• Accounts in asset management or investment supervisory programs are reviewed as
agreed upon by the representative and client, as transactions occur or as requested by
the client. Additionally, representatives review quarterly reports of client accounts. In
addition, Registrant’s management receives quarterly performance reports for some
programs. These reports are reviewed by the registrant and discussed with the 
representatives. Where necessary, they are reviewed with the client.

Financial Planning clients receive a completed financial plan. Clients who participate in
asset management programs receive confirmations as activity occurs and/or monthly
statements of activities within the account. All asset management programs offered by
Registrant provide at least quarterly reports to clients.
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DESCRIPTION OF SERVICES

As a registered investment advisor, Lincoln Financial Advisors Corporation
(LFA) offers a wide variety of investment advisory programs and services.
These services are sometimes marketed using the name Sagemark Consulting.
Sagemark Consulting is a division of Lincoln Financial Advisors.  Investment
advisory representatives of LFA and those who use the name Sagemark
Consulting (together LFA Representative) assist clients in achieving their
financial goals by providing personalized financial planning services and
investment solutions.  LFA is committed to helping clients focus on their goals
and assisting clients in planning for their futures.  LFA uses sophisticated sup-
port systems to help clients determine the right financial strategy to suit their
individual needs. In addition, LFA provides clients with the investment solu-
tions necessary to implement their financial plans.  LFA’s financial planning
process and a description of investment advisory services, and other services
offered through LFA are described in more detail below.    

FINANCIAL PLANNING SERVICES

Overview:
LFA Representatives provide personal and business owner planning services,
pursuant to a written service agreement, to an affluent clientele comprised pri-
marily of owners of closely held businesses, senior corporate executives, and
professionals.  Planning is focused on specific areas and based upon each
client’s individual financial situation and personal or business objectives.  The
degree of detail and sophistication of the financial planning services provided
varies according to the individual client’s circumstances.  Each client is pro-
vided with a written summary of the work undertaken.  Plans are usually com-
pleted within 6 months of contract date. 

The Process:
You will meet with an LFA Representative.  Your LFA Representative will
gather all information necessary to understand your financial situation.  The
information gathered will include your current financial status, future goals and
objectives, and attitudes towards risk.  Once the related documents, supplied by
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you, are reviewed, your financial data is analyzed and observations are made
based upon your current financial circumstances.  Problems are identified and
specific financial planning strategies are recommended and presented to you
in a written report, for your consideration.

One or more of the following areas will be addressed in your financial plan.

Personal Financial Planning:

• Estate Planning- During the estate planning process your LFA
Representative provides investment advice to enable you to make informed
decisions with respect to property ownership, distribution of assets, estate
tax reduction, and tax payment. Based upon your current situation and your
future goals, your LFA Representative will review your current estate plan,
discuss estate planning techniques, and suggest alternative strategies when
appropriate. The estate planning process involves a discussion of gifting,
trust implementation, wills, etc., and the disposition of business interests.
Tax consequences and their implications are identified and evaluated.

• Retirement Planning- The retirement planning process includes an analy-
sis of your current situation, and a written discussion about alternative plan-
ning strategies and techniques that can be used to assist you in accumulat-
ing wealth for retirement income, or in the appropriate distribution of assets
following retirement. Tax consequences and tax implications are identified
and evaluated.

• Investment Planning- During the investment planning process your LFA
Representative evaluates your existing investments, analyzes your current
economic circumstances and tax characteristics, and reviews your risk tol-
erance.  This process includes an analysis of your current asset allocation
and investment income.  Tax consequences and tax implications are also
identified and evaluated.  Once your current situation has been reviewed,
your LFA Representative will recommend strategies and investment accu-
mulation techniques. The strategies and techniques recommended are
designed to assist you with the selection of the appropriate asset allocation
strategy necessary to meet your investment objectives and may provide you
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with investment categories considered by your LFA Representative to be
suitable for you.  The strategies and techniques outlined in the investment
plan are designed to assist you with the achievement of stated investment
goals at the most appropriate risk level for you. In certain situations your
LFA Representative will include a written Investment Policy Statement as
part of the Investment Plan, which states your needs and goals and encom-
passes a policy under which these goals are to be achieved.  Your
Investment Policy Statement will also list the criteria for selection of invest-
ment vehicles and the procedures and time interval for monitoring the
investment performance. 

Business Owner Planning:

• Business Succession Planning- The business succession planning process
includes an analysis of the current state of the business and your goals, as
a business owner, for the future of your business. Once the current state of
your business and your goals for the future of the business have been deter-
mined, alternatives and strategies addressing the continuity or disposition
of your business upon your retirement, death, disability, or decision to sell
are provided.   Tax consequences and their implications are also identified
and evaluated.

• Executive Compensation Planning- The focus of executive compensa-
tion planning is the analysis and recommendation of various compensation
strategies to attract, retain and reward key employees of the business.  This
planning may also include the business owner as well.  Objectives of the
business owner and the financial and legal structure of the business will be
reviewed and taken into account in the analysis and recommendations.  Tax
consequences and tax implications are identified and evaluated.   In all mat-
ters, LFA’s planning services are analytical and advisory only, and do not
include any legal, accounting or other professional services.

• Executive Financial Services- LFA may from time to time contract with
businesses and/or associations to provide financial planning services to
their executives, partners, members and/or directors.  In these instances,
each individual will be provided with a personal financial plan as described
above.  Fees charged will be calculated based upon the same criteria as the
personal financial planning fees described below.  Fees are generally paid
by the business or the association.
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• Nonqualified Deferred Compensation Planning- Financial planning
services are offered to you with regard to nonqualified benefits planning.
Such plans are summarized for you in a written document delivered to you,
which reflects your current situation and an analysis of alternative ways to
accomplish your objectives.  With respect to a nonqualified deferred com-
pensation program, the analysis contains alternative methods to informally
"fund" the program, including an overview of the accounting treatment of
such alternative methods within the program and a recommendation as to
the appropriate method of "funding" for that employee.

Renewal Plans:

After the first anniversary of the client’s initial contract, the client may wish,
or the client’s LFA Representative may suggest, that the client’s planning con-
tract be renewed. The client may elect to have a written summary prepared or
have the LFA Representative provide continuous advisory services.  

OTHER TYPES OF PLANNING SERVICES

Client Consultation Services:

Overview:
Client consultation services are provided on a more limited basis than the serv-
ices included with the provision of a full financial plan.  Client consultation
services may be limited to an isolated area or specific area(s) of concern.
Client consultation services are offered to those clients of LFA who wish to
engage in an investment advisory relationship where LFA is hired to provide
general investment advice or guidance relating to one or more of the follow-
ing areas: 

• A review of the client’s current investment portfolio.
• A review of the client’s comprehensive financial plan.
• A discussion of a generic investment portfolio or investments in

general, not involving any specific investment recommendations.
• A review of a new or current issue regarding a portion of the

client’s current plan, addressing one or more of the following
areas: estate planning, retirement planning, investment planning,
business succession planning, or college planning. 
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Process:
Your LFA Representative will carefully review all relevant materials pertain-
ing to your specific consultation.  Your LFA Representative will then provide
a consultation that will reflect your current financial circumstances, your per-
sonal objectives, and recommendations for you to consider. 

The consultation services provided to you by your LFA Representative are
limited to the advice given and the information discussed during the single
consultation, and any related follow up, and do not require an in-depth finan-
cial plan.  If you would like a more detailed financial plan, you should enter
into a financial planning relationship with LFA.

Seminars:

Occasionally, LFA provides seminars to groups of employees, associates, and
other organized groups.  The seminars focus on various areas of financial plan-
ning, such as estate planning, investment planning, retirement planning, and
business succession planning.  Seminars are held on a negotiated fee basis. The
investment information provided with this service is not intended to meet the
objectives of each individual client.

Planning Fees:

Overview:
Planning fees are charged according to various factors such as the income and
net worth of the client and the complexity of the client’s assets. The fee
depends upon whether the service is made available by an employer as an
employee benefit and/or whether the fee is for a new contract, a renewal of an
existing contract or for an on going service contract.  All planning fees are
based on the specific planning services provided to the client and the com-
plexity of the client’s financial situation and goals.  

Personal Financial Planning Fees:
A fixed fee is specified within the personal financial planning contract, and a
down payment of up to 100% of the total fee is billed to the client when the
contract is entered into.  The balance of the fee, if any, is payable upon deliv-
ery of the financial plan.  Fees charged to clients typically range from $1,500 to
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$75,000, or more. However, because situations affecting the planning process
may change, fees may be re-negotiated and adjusted with the client’s consent.

Client Consultation Fees:
A flat fee is charged for the consultation services provided, and specified in the
client consultation contract.  The fee may be determined based upon an hourly
fee, multiplied by an approximated number of hours, but can not be paid as a
retainer fee for future services to be determined.  The fee should be determined
and billed when the client enters into the contract.  Fees charged for these serv-
ices typically range from $75 to $250 an hour depending on the complexity of
the situation. Fees may be negotiable. 

Seminar Fees:
Seminar fees are charged either as a flat fee for a group of attendees, or a flat
amount per attendee. Fees are usually paid up front and are due upon comple-
tion of the seminar.  The seminar agreement is terminated automatically upon
the earlier of the completion of the seminar and the payment of the fee to LFA;
or the cancellation of the seminar and the return of the fee, if one has been
paid, to the seminar attendee.

Termination of Planning Services:

All Financial Planning contracts may be terminated without penalty at the dis-
cretion of the client, within five (5) days after the date of execution. If the
client is dissatisfied with the focus or specificity of the plan, LFA will make
appropriate changes to the plan at no additional cost, or at LFA’s sole discre-
tion, refund part or all of the fee which the client has paid. The client must
make the request in writing within ten days of delivery.

Implementation

The services included in the planning process are limited to recommending
strategies for the client to consider.  Clients are in no way obligated to imple-
ment their planning services, in addition, clients who wish to implement their
planning services are not obligated to do so through a LFA Representative.
Should the client choose to implement the recommendations contained in the
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client’s plan, or consultation the implementation of those recommended
strategies is entirely at the client’s discretion. 

In all matters, LFA’s planning services are analytical and advisory only,
and do not include any legal, accounting or other professional services. 

OTHER SERVICES OFFERED THROUGH LFA

Additional Compensation:

LFA’s parent company, the Lincoln National Life Insurance Company,
receives some economic benefit from a non-client relationship in connection
with giving advice to clients.  LFA or a related person contracts for research,
statistical and other investment advisory support services through various ven-
dors. The economic benefit accruing to LFA or a related person results entire-
ly from LFA’s or a related person’s ability to purchase such services with soft
dollar transactions. However, LFA or a related person is ultimately obligated
to pay for such services with hard dollars if soft dollar transactions do not
develop. LFA has agreements with various product sponsors who pay a com-
mission to LFA based on the client’s investment of funds with such product
sponsors.  LFA Representatives may be compensated by a 3rd Party
Investment Advisor for providing financial planning services to that 3rd Party
Investment Advisor through a Sub-Advisory Relationship.  Cash referral fees
may also be paid to LFA Representatives for referring potential clients to 3rd

party asset management firms.

Clients are obtained primarily through the efforts of LFA’s Representatives. LFA
also has arrangements to pay a cash referral fee to unrelated persons including
financial institutions and various CPA firms for referring a financial planning
client. Finder’s Fees may also be paid to unrelated persons for referring clients
who participate in asset management programs offered through LFA.
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Finder’s Relationships:

Overview:
LFA may pay solicitor’s (referral) fees based on a written agreement with the
solicitor who meets the requirements of 17CFR Section 275.206(4)-3 and any
state-specific regulations. The agreement will be retained by both LFA and the
solicitor and will be provided to the client prior to or at the time of entering
into any advisory contract. The amount of the solicitor’s fee varies according
to services performed by the solicitor. The solicitor’s fee does not increase the
fees paid by the clients.  Clients are obtained primarily through the efforts of
LFA’s Representatives. 

A Finder’s relationship occurs when a person or entity wishes to solicit clients
for, or refer clients to LFA, in order for LFA to provide investment advisory
services to those clients for a fee.  From time to time, a Finder introduces a
client to LFA for the purposes of the client and LFA engaging in an investment
advisory relationship.  

Finder’s Relationship Process:
In a Finder’s relationship an agreement is signed between the Finder and LFA.
The Finder agrees and represents that he/she/it is not subject to an SEC order
under Rule 206(4)-3.  The Finder also agrees to provide the client with a copy
of LFA’s Form ADV Part II, or Disclosure Brochure, and a separate Disclosure
Letter.  The Disclosure Letter will describe the relationship between LFA and
the Finder, and the compensation that the Finder is being paid to refer the client
to LFA.  In order for the Finder to receive any portion of the investment advi-
sory fees, paid by the client, a written acknowledgement that the client has
received a copy of both LFA’s Disclosure document and the Disclosure Letter,
must be signed by the client.

Finder’s Relationship Fees:
LFA will pay the Finder a referral fee, which will come from the financial
planning fee charged to the client.  The financial planning fee will not be
increased due to the Finder’s relationship with LFA.  The Finder’s fee will be
equal to the percentage specified in the Finder’s agreement.  The referral fee
shall be paid in full by LFA after it has been received.
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Sub-Advisory Relationships:

Overview:
A Sub-Advisory Relationship occurs when LFA (the Sub-Advisor) contracts
with another Investment Advisor, and LFA makes available certain financial
planning services in order to enable the Advisor to offer certain financial plan-
ning services to the Advisor’s client.  The financial planning services that
would be provided in this instance would be the financial planning services of
the Sub-Advisor (LFA), provided to the client of the other Advisor, pursuant
to the Advisors financial planning agreement.

Sub-Advisory Relationship Process:
LFA and the 3rd Party Investment Advisor will enter into a written agreement
where LFA will provide financial planning services to clients, identified from
time to time by the Advisor in writing.  The financial planning services pro-
vided by LFA will be in the form of a Financial Plan, which may encompass
any or all of the following: estate planning, retirement planning, investment
planning, and/or business succession planning. LFA will analyze the data, doc-
uments and objectives gathered, and summarize the client’s current financial
circumstances, financial outlook and personal objectives, in a written docu-
ment delivered to the Advisor and/or the client.  At the request of the Advisor
or the client, LFA will attend the client meeting where the Advisor will pres-
ent the plan to the client.  LFA’s participation in such client meetings will be
limited to answering questions regarding the financial plan prepared by LFA
and providing non-advisory information to the client.

Sub-Advisory Fees:
Sub-Advisory fees are negotiated between the Advisor and the Sub-Advisor
(LFA).  The fees will be set forth in the Sub-Advisory Agreement.  LFA will
receive a percentage of the financial planning fee charged to the end client by
the 3rd Party Investment Advisor.

Additional Services:

Overview:
In addition to creating plans for clients, LFA Representatives offer insurance
and investment products issued or managed by other Lincoln affiliates, as well
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as insurance and investment products of unaffiliated firms.  To minimize the
potential for conflicts between the LFA Representative’s roles in the sale of
products, the plan created by the investment advisor representative of LFA
contains only generic product recommendations regarding general types of
insurance and investment products that are appropriate to the client’s financial
situation.  In the financial planning process, the LFA Representative does not
make recommendations with respect to the purchase of specific insurance or
investment products.

If a client chooses to implement their financial plans through Lincoln Financial
Advisors Corp., the LFA Representative will be acting as a sales person in the
sale of investment and insurance products.  A client who makes the decision to
implement the product recommendations in their plan through Lincoln
Financial Advisors Corp. and its affiliates (the Lincoln Companies), will have
access to a broad portfolio of insurance and investment products.  Insurance
products include life insurance, disability and annuity products manufactured
by the Lincoln Companies and other quality companies.  Investment products
accessible through LFA Representatives are restricted to those investment
products approved for sale by LFA. LFA, in its role as investment advisor, also
offers asset management and wrap-fee investment programs.

If any of the Lincoln Companies acts as an issuer, underwriter, distributor or
advisor with respect to a product or program sold to clients, Lincoln Financial
Advisors Corp. earns compensation from such sale.  In addition, these prod-
ucts and programs contain charges and commissions payable to the represen-
tatives involved.

INVESTMENT ADVISORY SERVICES

Overview:
LFA provides investment advisory services through its core asset management
programs. Other asset management services may be provided on a 
limited basis.
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LFA’s Core Asset Management Programs:

A brief description of LFA’s primary asset management services (Core Asset
Management Programs) follows:

LINCOLN MANAGED ASSETS PROGRAM (LMAP).

Overview:
Lincoln Managed Assets Program (LMAP) is a wrap fee program, sponsored
by Lincoln Financial Advisors Corp.   LFA has partnered with Advest so that
Advest may perform due diligence as necessary, on participating portfolio
managers. Additionally, Advest acts as the custodian and broker with respect
to client accounts. LMAP is specifically designed for select individuals and
institutional clients who prefer to have their portfolio professionally managed
in a personalized manner, and desire a professional’s assistance in determining
appropriate investment objectives, based on their own unique investment
goals, preferences and constraints.  

• The Lincoln Managed Assets Program- The Lincoln Managed Assets
Program was specifically designed for select individual and institutional
clients who prefer to have their portfolio professionally managed in a per-
sonalized manner, based on their own investment objectives, preferences
and constraints. A hallmark of the Lincoln Managed Assets Program is the
ability of the client to interact personally and directly with the portfolio
manager responsible for their account. 

The Lincoln Managed Assets Program Process:
An LFA Representative will consult with you and assist you in determin-
ing your financial objectives, by taking into account your unique financial
circumstances, preferences, constraints, goals and risk tolerance.  LFA will
assist you in determining the appropriate amount of your assets to be 
committed to personalized asset management. After determining your risk
tolerance, time horizon and the potential impact pertaining to inflation and
taxation, as well as any preference or aversion to specific industries, your
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LFA Representative will present you with a written Investment Policy
Statement and will work with you to select the professional investment man-
ager whose style and abilities match your unique investment needs.  Your LFA
Representative will recommend an unaffiliated portfolio management firm
(Management Firm), which your LFA Representative believes is competent
and appropriate, to manage your investment account and provide investment
management services. Once you have established an investment account, you
will receive a quarterly performance report which you can review with your
LFA Representative as often as is determined to be necessary, but at least
annually.  This report can be used to assist you in monitoring the results of your
investment account.  You will also receive a Tax Planning Report to assist you
with tax planning each year.  The Tax Planning Report will outline the gains
and losses in your account through the end of the third quarter.  Your LFA
Representative will consult with you concerning the portfolio managers’
investment performance, and assist you in making future investment manage-
ment decisions, based both on account performance and upon changes in your
overall financial circumstances. If you choose, you may meet with your port-
folio manager directly to review your account objectives and performance.
The portfolio manager is the person who is making the investment decisions
pertaining to your account on a day to day basis.  If deemed appropriate, your
LFA Representative may recommend that you select a new portfolio manager
at no additional cost. 

Advest will provide research to assist your LFA Representative in making the
appropriate portfolio manager recommendations and performing the initial
and on going due diligence necessary on participating portfolio managers. 

In certain instances the Model Portfolio Management Feature may be 
included in the LMAP Program. The objective of the Model Portfolio
Management Feature is to provide active management for individual accounts
that range from $500,000 to $999,999.  The model feature does not offer all
services provided in the full service Lincoln Managed Assets Program.  The
Model Portfolio Management Feature will not provide the client with direct
contact with the portfolio manger, extensive amount of individual portfolio
customization, in-depth coordination with tax planning or the ability to con-
sider existing holding.  Because the model approach is an accommodation for
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LMAP clients, the model approach is not available on a stand-alone basis, i.e.,
a client must have at least one million dollars of other assets in LMAP in order
to qualify for the Model Portfolio Management Feature.

Lincoln Managed Asset Program Fees:
The minimum account size is normally $1,000,000. However, an account may
be accepted below this minimum.   LFA charges an "all-inclusive" fee billed
in arrears based upon assets under management, for the Lincoln Managed
Assets Program, which includes the fee of the investment supervisory firm and
all brokerage costs. Fees may be negotiable.  Applicable fee schedules are as
follows: 

Equity Accounts

Market Value Client Portfolio
of Account Fee LFA Manager Advest

First $500,000 2.500% 1.000% 0.750% 0.750%
Next $1,500,000 2.250% 0.900% 0.750% 0.600%
Next $3,000,000 1.750% 0.750% 0.500% 0.500%
Next $5,000,000 1.500% 0.650% 0.500% 0.350%
Next $10,000,000 1.25% 0.500% 0.400% 0.350%

Fixed Income Accounts

Market Value Client Portfolio
of Account Fee LFA Manager Advest

First $1,000,000 1.250% 0.400% 0.350% 0.500%
Next $4,000,000 1.000% 0.350% 0.300% 0.350%
Next $5,000,000 0.750% 0.300% 0.250% 0.200%
Next $10,000,000 0.625% 0.250% 0.250% 0.125%
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Balanced Accounts

Market Value Client Portfolio
of Account Fee LFA Manager Advest

First $500,000 2.500% 1.200% 0.500% 0.800%
Next $1,500,000 2.000% 1.000% 0.500% 0.500%
Next $8,000,000 1.500% 0.750% 0.400% 0.350%
Next $10,000,000 1.250% 0.625% 0.300% 0.325%

Specialty Preferred Accounts

Market Value Client Portfolio
of Account Fee LFA Manager Advest

First $1,000,000 1.750% 0.525% 0.750% 0.475%
Next $1,000,000 1.650% 0.510% 0.750% 0.390%
Next $3,000,000 1.500% 0.650% 0.500% 0.350%
Next $5,000,000 1.250% 0.480% 0.500% 0.270%
Next $10,000,000 1.250% 0.480% 0.500% 0.270%

Equity Preferred Accounts/Balanced Preferred Accounts

Market Value Client Portfolio
of Account Fee LFA Manager Advest

First $1,000,000 1.750% 0.775% 0.500% 0.475%
Next $1,000,000 1.650% 0.760% 0.500% 0.390%
Next $3,000,000 1.500% 0.750% 0.400% 0.350%
Next $5,000,000 1.250% 0.580% 0.400% 0.270%
Next $10,000,000 1.000% 0.450% 0.300% 0.250%

Under certain circumstances, fixed income accounts using laddered bond
portfolios and equity accounts holding qualified replacement assets are avail-
able at negotiated rates of one half the fee schedule for fixed income
accounts and equity accounts, respectively.
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Fixed Income Plus Accounts:
The Fixed Income Plus Account is designated for clients who wish to invest
most of their assets in fixed income securities in conjunction with a small
investment (up to 30% of the total investment) in equity securities.  The total
fee for a Fixed Income Plus Account is determined by applying the Equity
Account fee schedule to the equity portion and the Fixed Income Account fee
schedule to the fixed income portion.  The account can contain no more than
20% equity at cost and can increase to no more than 30% equity due to mar-
ket appreciation.

The minimum account relationship size is normally $500,000.  Initially, in cer-
tain instances this may be lowered to $250,000.  In certain circumstances, fees
for accounts are negotiable.

Model Portfolio Management Feature Fees:
Like the $1,000,000 full service portfolio, this model portfolio management is
offered at an annual fee of 1.75%.  The minimum account size is normally
$500,000 and fees are not generally negotiable.  However, fees may be nego-
tiable based upon a number of factors including, but not limited to, the client’s
objectives, family or other related accounts, assets under management and the
investment strategy employed.  The fees are billed quarterly, in arrears, based
upon the market value of the assets under management, including accrued
interest, at the end of each calendar quarter.  Fees will be debited from the
account in accordance with the client authorization in the Authorization for
Automatic Payment of Fees Form as set forth in the Letter Agreement with the
Lincoln Management Assets Program.  

Asset Retention Incentive Program:

Once the aggregate value of the client accounts in the Lincoln Managed Assets
Program exceeds $500,000 and an individual client account has been retained
in the Program for a minimum of one year, Advest will pay a portion of its fees
relating to the individual client account to LFA.  If this incentive program is
implemented, Advest’s portion of the fees relating to the individual client
account will decrease and LFA’s portion will increase by the following
amounts:
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Market Value of Account Incentive Amount

$ 0 to $499,999 0%
$ 500,000 to $1,999,999 5% of Advest’s Fees
$ 2,000,000 to $3,999,999 10% of Advest’s Fees
$ 4,000,000 and greater 15% of Advest’s Fees

You should understand that your cost of the Lincoln Managed Assets Program
may be significantly more than if you had purchased these services separately
or invested the same amount in a mutual fund, depending upon the amount
invested and the cost structure of the particular fund.

For a more detailed description of the services offered through the
Lincoln Managed Assets Program, please see the Lincoln Managed Asset
Program disclosure brochure.

LINCOLN PREMIER PLUS ASSET MANAGEMENT PROGRAM

Overview:
The Lincoln Premier Plus Asset Management Program (Premier Plus) is spon-
sored by LFA.  The program is designed to meet the needs of those clients who
demand personalized investment advisory services and desire assistance in
determining appropriate investment objectives and personalized investment
asset allocation.  Through the Premier Plus program, LFA is able to assist the
client in choosing the appropriate investments, monitoring the results of the
client’s account, and making future investment management decisions by tak-
ing into account the client’s overall financial circumstances, objectives and
risk tolerance.  Lincoln Premier Plus offers maximum flexibility in order to
meet each client’s unique investment objectives and financial goals.  Utilizing
strategic asset allocation, model portfolio allocations are provided, and man-
aged on a non-discretionary basis. Investment advisory services offered
through the Lincoln Premier Plus Program include asset allocation, investment
selection recommendations, and periodic reviews of the clients account and
performance reporting.
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The Lincoln Premier Plus Asset Management Process:
Your LFA Representative consults with you, gathers financial profile informa-
tion, such as the purpose of your account, your primary objective, risk toler-
ance, liquidity needs, age, occupation, income, net worth, tax considerations
and other special considerations which might impact how your account is allo-
cated. The financial information gathered by your LFA Representative is used
to assist you in accurately defining your investment objectives and risk toler-
ance.  Lincoln Premier Plus offers a series of core asset allocations which cor-
respond with specific investment objectives.  The information gathered from
you will be used to determine an appropriate core asset allocation and model
portfolio for you. Once the appropriate long-term asset allocation or concen-
trated portfolio strategy has been determined, your LFA Representative will
present you with a written Investment Strategy Report and will assist you in
selecting the appropriate securities for your strategy.  Your core asset alloca-
tion will be composed of various asset classes based upon your selected strat-
egy.  The securities used to implement the strategy may be mutual funds,
stocks, bonds and/or other general securities. Your LFA Representative will
provide you with quarterly performance reports, monitor your account, discuss
your account's performance, and be available to answer questions.  Your
Premier Plus account will be adjusted periodically to keep your account’s asset
allocation and investments in line with your stated objectives.  Your overall
financial condition will be evaluated at least annually to identify any changes
in your situation and to determine whether any new circumstances warrant a
change in your investment objective and your portfolio.

Lincoln Premier Plus Fees:
LFA charges an annual advisory fee based on a percentage of each account's
assets under management.  In addition, transaction fees may apply to certain
mutual funds, stocks, and bonds. The minimum account size is normally
$100,000.  Fees may be negotiable based upon a number of factors including
but not limited to, the client’s objectives, family or other related accounts,
assets under management and the investment strategy employed.  The fees are
billed quarterly, in arrears, based upon the average market value of the assets
under management including accrued interest at the end of each calendar quar-
ter.  Fees will be debited from the account in accordance with the client author-
ization in the Client Services Agreement.  
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Schedule A
Lincoln Premier Plus Fee Schedule:

Account Fees
Assets Under Management Annual Fee not to Exceed*

First $500,000 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2.25%
Next $500,000 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1.75%
Above $1,000,000 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1.50%

Minimum fee for Program Accounts with less than 50% individual stocks and
bonds:…0.50%
Minimum fee for Program Accounts with more than 50% individual stocks
and bonds:…1.00%

*Accounts with 80% or more in individual stocks may be charged a higher fee,
to be determined by LFA.

Schedule B

Lincoln Premier Plus Reduced Fee Schedule:

Schedule B applies to clients who have paid a sales charge and LFA was paid
a concession within the past three years on mutual fund assets to be included
in the Program account.

Assets Under Management Annual Fee not to Exceed*

First $500,000 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1.75%
Next $500,000 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1.25%
Above $1,000,000 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1.00%

Minimum fee for Program Accounts with less than 50% individual stocks and
bonds:…0.50%
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Minimum fee for Program Accounts with more than 50% individual stocks
and bonds:…1.00%

*Accounts with 80% or more in individual stocks may be charged a higher fee,
to be determined by LFA.

Schedule C

Transaction Charges

Note:  Class C Mutual Fund shares are not eligible for purchase or transfer into
the Program.

Purchases:
Transaction Fee Mutual Funds. . . . . . . . . . . . . . . . . . . . . . . . . . . $35.00
No Transaction Fee (NTF) Mutual Funds. . . . . . . . . . . . . . . . . . . $ 0.00
Individual Stocks per Share . . . . . . . . . . . . . . . $24.95 first 1000 shares
. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $.03/share thereafter
Government Bonds (20 Bonds or less, Auction orders, T-Bills) . $50.00
Corporate Bonds per Bond ($40 minimum) . . . . . . . . . . . . . . . . . $ 2.50

Liquidation:
Transaction Fee Mutual Funds. . . . . . . . . . . . . . . . . . . . . . . . . . . $35.00
No Transaction Fee (NTF) Mutual Funds . . . . . . . . . . . . . . . . . . $  0.00
Individual Stocks per Share . . . . . . . . . . . . . . . $24.95 first 1000 shares
. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $.03/share thereafter
Bonds . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Varies
Options . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $3.00 per contract/

$40.00 minimum

Wire Funds and Redemption Fees:  (if applicable) . . . . . . . . . . . . . . $15.00
Trade-Away Fee . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $20.00
Foreign-Security Transfer Fee. . . . . . . . . . . . . . . . . . . . . . . . . . . . . $100.00
Check Re-order Fee . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $   6.00
Custodian Charges:

Termination Fees . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 50.00

For a more detailed description of the services offered through the
Lincoln Premier Plus Asset Management Program, please see the Lincoln
Premier Plus Asset Management Program disclosure brochure.
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SEI Investments:

Background:
SEI Investments, Inc. (SEI) is a publicly traded financial services firm dedi-
cated to helping clients effectively manage their financial assets. SEI has been
an institutional consultant to large institutional investors for over 30 years.

Overview:
The SEI Programs are sponsored by SEI Investments, a global asset manage-
ment firm that provides high-net-worth and institutional clients with a better
way to achieve their financial objectives through a disciplined, objective
approach to investing. SEI has research and development focus. Through the
SEI Programs, the client will have access to institutional money managers.
The client’s account will be actively managed on a continuous basis and the
managers selected to manage the client’s account assets will be monitored
daily.  The client will receive a monthly consolidated statement, quarterly per-
formance reports and annual tax report.  SEI monitors every trade their man-
agers make every day to make sure that no style drift occurs that would gen-
erate uncompensated risk. SEI offers an investment management approach
that utilizes actively managed asset allocation to meet the client’s objectives.
SEI offers the client a style-specific, multi-manager investment approach
resulting in more predictable long-term performance.  The client portfolio will
be designed with a diversified asset allocation to provide flexibility in order to
address client needs. SEI’s Programs may incorporate global diversification
and a combination of efficient tax lot techniques to reduce realized capital
gains and tax liability. SEI uses multiple style-specific specialist managers, in
order to reduce risk.  

• The SEI Managed Account Program- is an investment program that uses
research and institutional money managers to manage investments.  This
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approach minimizes uncompensated risk and surprises, and helps maxi-
mize consistent performance.  The SEI Managed Accounts Program is
designed specifically for high-net-worth individuals and institutional clien-
tele in order to meet their need for portfolio customization and tax man-
agement.  SEI’s Managed Accounts Program is for clients who may have
existing securities to incorporate into a diversified, tax-efficient portfolio.
This integrated program is comprised of money managers, hired to manage
individual portfolios of stocks or bonds based on specific investment styles.
The client can hire a standalone manager starting with a $250,000 mini-
mum, or multiple managers through a structured portfolio.  SEI provides
portfolio structure recommendations with asset classes and investment
styles based on the account size, desired asset allocation mix, tax sensitivi-
ty and the client’s need for global, institutional or domestic investments. 

• The SEI Mutual Fund Program- is a comprehensive approach that uti-
lizes actively managed asset allocation portfolios to meet client’s invest-
ment objectives.  The SEI Mutual Fund Program offers the client the oppor-
tunity to invest in institutional mutual funds and to get both low-cost pric-
ing and consistency of management discipline.  The goal of SEI’s mutual
funds is to avoid style drift from one area of the market to another, and to
make sure that the asset allocation selected by the client remains consistent
over time. 

The SEI Process:
Your LFA Representative will meet with you and obtain all necessary finan-
cial data and investment profile information in order to assist you in deter-
mining your risk tolerance.  Your LFA Representative will work with SEI to
design a specific strategy to match your investment objectives, time horizon,
and risk profile. Your LFA Representative will assess your current financial
situation, financial resources and projected income and investments.  You and
your LFA Representative will define your investment objectives, set time
frames and make some assumptions about the economy in general and invest-
ing in particular. Once your LFA Representative has gathered the necessary
financial information, he or she summarizes the information in writing and
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presents it in the form of a Statement of Investment Policy, which is a strate-
gy or strategies that, if implemented, are designed to assist you in reaching
your financial goals in your predetermined time horizon. You and your LFA
Representative will agree on the strategy most suitable for you based on your
risk tolerance and time horizon. Unless otherwise decided, your portfolio will
be automatically re-balanced to its original allocation, on a monthly basis, to
further ensure that the asset allocation mix remains true to the model.  Once
you have selected your portfolio structure, you and your LFA Representative
will select specialist managers to support the structure. Your portfolio will be
designed to manage risk through diversification by asset class and investment
style. You will select the SEI Portfolio with the assistance of your LFA
Representative.  SEI recommends the use of multiple managers, since this
approach maximizes diversification and risk management.

Once your strategy has been selected and implemented, SEI in its role as an
advisor to the SEI Fund and to your Managed Account Assets, will be respon-
sible for the selection and retention of the mutual fund sub-advisors and man-
aged account portfolio managers.  SEI will have complete investment author-
ity with respect to the Managed Account Assets in order to carry out the invest-
ment strategy in your portfolio.  SEI will continuously review the performance
of any and all managers and vehicles you have selected in order to ensure that
the SEI Funds, and Managed Account Assets in your account are managed in
accordance with your selected investment style.  Pertaining to the SEI Mutual
Fund Program, SEI will make re-allocation recommendations to LFA which
LFA will implement on a discretionary basis if deemed appropriate.  LFA
Representatives do not take discretionary authority in the SEI Programs.  You
will receive a monthly statement covering your entire portfolio, showing all
activity that took place.  Your LFA Representative will contact you on a regu-
lar basis, but no less than annually, to review and compare your portfolio’s per-
formance with your stated investment objectives to measure your progress
towards meeting your financial goals. 
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SEI Fees:
LFA charges a fee based on a percentage of assets under management.  The fee
is billed quarterly in arrears. The annual fee will not exceed 1.75%.  Fees are
negotiable.  Pertaining to the SEI Mutual Fund Program, the account fee
reflects charges for all advisory services.  Any separate charges for custodial
and trading services are set forth in the Client Services Agreement for SEI
Asset Management Program which the client enters into with SEI.  Pertaining
to the SEI Managed Accounts Program, the account fee reflects the services
provided by LFA, which are outlined in the Managed Accounts Investor
Application.  Please see SEI’s Form ADV Part II for further information on
fees charged by SEI when participating in the SEI Mutual Fund Program and
the SEI Managed Account Program. For a more detailed description of the
services offered by SEI in the SEI Managed Accounts Program please see
SEI’s Disclosure Brochure.

Brinker Capital, Inc.:

Background:
Brinker Capital, Inc. (Brinker) was founded in 1987 with the goal of provid-
ing clients with access to institutional investment managers and customized
strategies.  Brinker is an independently owned investment management con-
sulting firm.  Brinker’s mission is to protect the absolute value of the client’s
core assets, to provide a competitive rate of return, and to keep the client
informed of the client’s progress in reaching their unique financial goals.

Overview:
Brinker Capital, Inc. sponsors two programs designed to meet the client’s
needs.  LFA offers Brinker’s programs to clients who desire Brinker’s portfo-
lio management services.  LFA acts as a solicitor for Brinker’s services, and is
responsible for obtaining the client’s financial information, maintaining an
ongoing relationship with the client and communicating changes to the client’s
financial situation to Brinker.
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• Brinker’s Core Asset Manager Program-  is a separate account program,
provided by Brinker. Brinker selects and monitors institutional money
managers for individuals, corporations, retirement plans, trusts and endow-
ment funds.  Services provided in the Brinker Core Asset Manager Program
include portfolio analysis, development of an investment policy statement,
asset allocation modeling and analysis, investment manager selection, and
quarterly performance reporting and monitoring.  The program is designed
to match client objectives with one or more registered investment managers
(Investment Manager(s)).  Brinker selects a number of Investment
Managers with varying styles and in turn recommends a particular
Investment Manager to the client, based on the client’s individual needs and
objectives.  In this program, the client directly owns individual securities
managed by Investment Mangers. 

Brinker Symphony Program- is a mutual fund program, offered by Brinker
Capital, Inc.  This program is offered to clients who wish to have their assets
managed on a discretionary basis by a third party investment manager.  Asset
allocation is a key component of the program. Brinker recommends and devel-
ops an asset allocation among mutual funds based on the client’s stated objec-
tives.  Once the asset allocation is set, Brinker implements the asset allocation
by investing in portfolios of specifically selected mutual funds. The asset allo-
cation strategy is continually updated and modified, based on market condi-
tions as well as changing client needs Progress is measured against specific
goals in a performance report produced at the end of each calendar quarter.
Brinker has selected various funds offered through Fidelity Investment
Advisor Group, which offers an array of Fidelity and offered non-Fidelity
mutual funds for its asset allocation programs. 

The Brinker Process:
You enter into an investment advisory agreement with Brinker pursuant to
which Brinker assists and advises you in establishing objectives, developing
an investment strategy or mutual fund asset allocation model to meet those
objectives, identifying appropriate investments, and monitoring such invest-
ments.  Your LFA Representative acts as a liaison between you and Brinker.
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Your LFA Representative is in the best position to know you and your cir-
cumstances and can advise Brinker of changes in your investment goals, time
horizon, circumstances, and/or risk tolerance.  You and your LFA
Representative will meet and fill out an Investment Strategy Questionnaire.
The Investment Strategy Questionnaire will be used to gather and collect rel-
evant financial information from you about your investment objectives, assets,
risk tolerance, and investment experience. This information is necessary to
assist you and your LFA Representative in determining your financial needs.
After all necessary financial information has been collected, you will meet
with your LFA Representative and consult with Brinker, and together they will
assist you in defining your investment objectives and your overall investment
strategies.  

Brinker performs ongoing due diligence on investment managers and mutual
funds, and will develop and recommend investment strategies and mutual fund
asset allocation models, designed specifically with your goals in mind. After
Brinker forms the primary allocation strategy, or mutual fund asset allocation
model, Brinker recommends a diversified blend of suitable institutional invest-
ment managers or mutual fund(s) to implement your selected strategy or
model. You will be presented with an Investment Policy Statement which sum-
marizes your financial goals and objectives in writing and makes allocation
recommendations. 

On an ongoing basis, Brinker monitors the performance of the investment
manger(s), and/or mutual fund asset allocation model, and prepares and pres-
ents to you quarterly reports on performance. Your LFA Representative will
consult with you concerning the investment performance of your account, and
will monitor and review with you the continuing capability and general per-
formance of the selected investment management firm(s), or mutual fund asset
allocation model.  Periodically, Brinker and your LFA Representative will
revisit your investment strategy or mutual fund asset allocation model.
Brinker and your LFA Representative may suggest modification when market
conditions, changes in your life circumstances or goals, or substantive changes
in a particular manager’s performance or style cause your allocation to differ
from the original strategy. Your LFA Representative will communicate
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changes in your financial circumstances and objectives to Brinker.  If deemed
appropriate, a change of investment management firm(s) or mutual fund(s)
may be recommended.  

Brinker Fees:
Brinker charges an "all-inclusive" fee based on assets under management 
/composed of a portfolio management fee, brokerage cost, and a fee for invest-
ment advice. Brinker’s single fee ranges for equity accounts from a minimum
of 0.93% to a maximum of 1.26% and for fixed income from 0.59% to 0.80%
In addition to the Brinker charges will be an amount charged for solicitation
which will be paid to LFA. The amount of LFA’s solicitor fee differs, depend-
ing on the size of the account. LFA is compensated for its involvement with
the client, as stated in the Client Disclosure Statement.  LFA’s minimum solic-
itor fee is .50% and will not exceed 1.75%.  In certain circumstances, fees for
certain accounts are negotiable.  Most of Brinker’s Fee Schedules are repre-
sented below.  For additional information on fees charged by Brinker, please
see Brinker’s Form ADV Part II, Disclosure Brochure, and your client servic-
es agreement.

Brinker Core Asset Manager Program Fees:

Preferred Schedule 

Equity and Balanced Portion of Total Client Account

Account Assets Annual Fee (%) Gross Concession (%)
First $1,000,000 1.75% 0.775%
Next $1,000,000 1.65% 0.830%
Next $3,000,000 1.50% 0.630%
Next $5,000,000 1.25% 0.630%
Next $10,000,000 1.00% 0.480%

For those accounts ranging from $200,000 to $999,999 the Annual Fee Percent
is 1.75% and the Gross Concession is 0.675%

Fixed Portion of Total Client Account
(Taxable and Municipal are separately calculated)
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Account Taxable Gross Municipal Gross
Assets Annual Concession Annual Concession

Fee Fee
$200,000 - $1,000,000 1.25% 0.35% 1.0% 0.25%
Next $1,000,000 1.00% 0.25% 0.80% 0.20%
Next $3,000,000 0.80% 0.20% 0.70% 0.20%
Next $5,000,000 0.60% 0.15% 0.60% 0.15%

Taxable Fixed Income Portfolio Account:

First $1,000,000 1.50%/1.25%
Next $1,000,000 1.00%
Next $3,000,000 0.80%
Next $5,000,000 0.60%

Municipal Fixed Income Portfolio Portion of Account:

First $1,000,000 1.00%
Next $1,000,000 0.80%
Next $3,000,000 0.70%
Next $5,000,000 0.60%

Equity Portion of Account:

Up to $500,000 2.60%
Next $500,000 2.30%
Next $1,000,000 2.00%
Next $2,000,000 1.70%
Remaining amount 1.40%

Brinker Symphony Program Fees:
The investment advisory fee charged by Brinker is based on assets under man-
agement is assessed to Symphony accounts as follows:
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Market Value Client
of Account Fee LFA

$50,000 - $99,999 1.750% 1.000%
* $100,000 - $249,999 1.50% 1.000%

Next $500,000 1.30% 0.850%
All other assets 1.00% 0.600%

*  Beginning at $100,000 in assets, the fee schedule is tiered.

LIMITED ARRANGEMENTS

LFA may make available asset management programs, in addition to the Core
Asset Management Programs, in circumstances where there is a regional need
or when an investment advisor representative has joined LFA and currently
utilizes another firm for asset management services.  These programs are used
on a very limited basis and are not available in most offices.  A general descrip-
tion of the services provided under these limited arrangements (Limited
Arrangements) follows. 

Investment Advisory Programs

Overview:
LFA also has a few special arrangements with asset management programs
sponsored by 3rd Party Investment Advisory firms, and 3rd Party Money
Managers which allow for fee-based asset management on an exclusive basis
for special client situations. These programs follow the same general format
and fee structure as the primary programs (as described in this document).
Depending on the arrangement, the representative serves either as an invest-
ment advisor representative, providing advice to clients, or as a solicitor, refer-
ring clients to the program.

Investment Advisory Program Process:
LFA will usually assist the client in completing a questionnaire, which will
consist of questions focused on gathering information about the client’s cur-
rent financial situation, financial goals and attitudes toward risk.  These ques-
tionnaires will help to review the client’s situation and enable LFA to recom-
mend an initial asset allocation based on the client’s specific needs and goals.
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Most of the 3rd Party Asset Management firms provide LFA with model port-
folio recommendations.  LFA will use model portfolios consisting of no-load
mutual funds or individual securities provided to LFA by one of the 3rd Party
Asset Management companies, which LFA has developed a relationship with,
in order to offer their asset management services to LFA’s clients.  The LFA
Representative will usually present the client with an investment strategy
report or statement that summarizes the program’s recommendations based
upon the information provided by the client to LFA’s Representative in the
questionnaire.   The LFA Representative will, if appropriate, suggest modifi-
cations to the model to more adequately address the client’s individual needs.
The client may place reasonable restrictions on the nature of the funds held in
the portfolio, or the allocation among the various classes, and the LFA
Representative will assist the client in understanding and evaluating the poten-
tial impact of these restrictions on the model portfolio.  Once the client’s asset
allocation has been established, the portfolio will be implemented using the
mutual funds or securities offered through the 3rd Party Money Management
firm’s program.  Accounts will be managed by LFA usually on a non-discre-
tionary basis although in some situations, LFA may act in a discretionary
capacity. Duties are outlined in the client services agreement and the applica-
ble third party firm’s Form ADV Part II and/or Disclosure Brochure.  LFA will
continuously monitor the client’s portfolio and when appropriate, suggest a
reallocation of the portfolio based on changing economic conditions or
changes in the client’s individual circumstances. As economic or market
changes occur, the 3rd party may suggest to LFA that changes be made in the
initial allocations. Should the client’s individual situation change, the client
should notify the LFA Representative, who will assist the client in the notifi-
cation of the 3rd Party Money Management firm in determining if a different
model portfolio would be appropriate for the client’s new situation. 

Investment Advisory Fees:
Most Investment Advisory Fees are charged as an "all-inclusive" fee, based on
assets under management composed of a portfolio management fee, brokerage
cost, and investment advice.  Most fees are billed in arrears.  Some programs
may bill forward. In these cases please see the client services agreement under
the applicable program for the statement of termination and fee refund policy.
All fees are usually negotiable.  Some programs may charge an "un-bundled"
fee. In these cases the client may pay a separate fee for asset management serv-
ices and investment advice.  The client may also be charged brokerage costs

Part II, Page 2,
Item 1.D
(continued) 

Lincoln Financial Advisors Corporation 42530 8/2001

Lincoln Financial Advisors Corporation 35-1151034

Page 29



�7��	����������������������������	��	�����	�����������!����
7J�(����������	�����������������%�

'% !����	��������������	��� �����������������	������'
����(���������!����
7J� ��F��;���%����	�%���%�

��������!���
������	�����

 

���	���
�����������������������������
�������	�
�����������"�	���,���	�
�������������)%�

�������������
��������
 �!�"!�
�"�!��������������������	
���



�������������������������
������	�� �;��!����������� 7����

2>'?


	�&��

for transactions executed in the client’s account, separate from the investment
advisory fees.  All fees will be explained in detail in the applicable program's
form ADV Part II, Disclosure Brochure, and Client Agreement.

Investment Supervisory Services:

In limited cases, LFA Representatives have arrangements to provide fee-based
investment advisory services including asset allocation, monitoring of invest-
ments and reporting to clients outside of the asset management programs. Fees
for these services are usually billed forward on a quarterly basis.  Fees will be
disclosed in the Investment Supervisory Agreement.  In some cases a mini-
mum fee or asset block may be required. Fees may vary based on the type of
plan needed, complexity of the client’s situation and the geographic location
of the Regional Office. Fees are negotiable. See General Information on Fees
for further fee information.

LFA Referral Services:

Overview:
LFA, through its advisory representatives, acts as a solicitor on behalf of var-
ious 3rd Party Registered Investment Advisors.  In most instances LFA solicits
for investment advisory firms who provide investment timing services, which
allow clients to time current investments held in mutual funds and variable
annuities.  These services usually offer a range of timing services.  Client serv-
ices provided by the 3rd Party Investment Advisor range from an investment
management style that requires the client’s account to remain fully invested
and rotate among several asset classes, to an investment management style that
times the market and withdraws client assets into cash if the asset class the
service is timing is not expected to outperform cash.  

LFA Referral Services Process:
In most instances LFA’s Representative will assist the client in the selection of
the 3rd Party Investment Advisory firm, and assist the client in the completion
of an investment profile questionnaire and new account paperwork.  The 3rd
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Party Investment Advisory firm will then manage the client’s account usually
on a discretionary basis, based upon the investment objectives of the client.

LFA Referral Services Fees:
LFA does not charge the client a fee for these services.  LFA is compensated
through the receipt of a referral fee paid by the 3rd Party Investment Advisor.
LFA’s share of the a 3rd Party Investment Advisor’s fee typically ranges
between 25% to 100% of the total investment advisory fee charged to the
client by the 3rd Party Investment Advisor.  LFA’s exact share of the advisory
fee will be disclosed to the client in the appropriate Disclosure Letter, at the
time of solicitation.  All referral fees will be received in accordance with appli-
cable SEC and state rules.

General Information on Fees:

In certain circumstances, all fees and account minimums may be negotiable.
The fee charged is calculated as described on the previous pages and is not
charged on the basis of a share of capital gains or based upon capital appreci-
ation of the funds or any portion of the funds of an advisory client (SEC Rule
205 a) (1)).

A client agreement may be terminated at any time, by either party, for any rea-
son upon 30 days written notice.  Upon termination of any account, any pre-
paid, unearned fees will be promptly refunded, and any unpaid fees will be due
and payable.

All fees paid to LFA for investment advisory services are separate and distinct
from the fees and expenses charged by mutual funds to their shareholders.
These mutual fund fees and expenses are described in each fund’s prospectus.
These fees will generally include a management fee, other fund expenses, and
a possible distribution fee.  If the fund also imposes sales charges, a client may
pay an initial or deferred sales charge.  

A client can invest in a mutual fund directly, without the services of LFA.  In
that case, the client would not receive the services provided by LFA which are
designed, among other things, to assist the client in determining which mutu-
al fund or funds are most appropriate to each client’s financial condition and

Part II, Page 6,
Item 13.A. 
(continued):

Part II, Page 2,
Item 1.D
(continued) 

Lincoln Financial Advisors Corporation 42530 8/2001

Lincoln Financial Advisors Corporation 35-1151034

Page 31



�7��	����������������������������	��	�����	�����������!����
7J�(����������	�����������������%�

'% !����	��������������	��� �����������������	������'
����(���������!����
7J� ��F��;���%����	�%���%�

��������!���
������	�����

 

���	���
�����������������������������
�������	�
�����������"�	���,���	�
�������������)%�

�������������
��������
 �!�"!�
�"�!��������������������	
���



�������������������������
������	�� �;��!����������� 7����

2>'?


	�&��

objectives.  Accordingly, the client should review both the fees charged by the
funds and the fees charged by LFA to fully understand the total amount of fees
to be paid by the client and thereby evaluate the advisory services being 
provided.

From time to time, LFA Representatives may receive additional compensation
for reaching certain levels of assets under management in the investment advi-
sory programs, or generating a certain amount of fee revenue in a certain time
period.  The client will not be charged any additional fees due to these cir-
cumstances.

Types of Investments:

LFA offers advice on the following investments offering an interest in part-
nerships investing in the following in addition to those listed on P.3 of Form
ADV Part II Item 3.:

Equipment Leasing, Venture Capital,
Cable Television, Equity & Debit Securities
Other types of Investments that LFA offers advice on, in addition to those
listed on P.3 of Form ADV Part II Item 3:

Private Placements
Hedge & Exchange Funds

Methods of Analysis, Sources of Information and Investment Strategies:

LFA provides financial consulting using both fundamental and technical
approaches to financial planning. The financial plans provide analysis and
advice in the following areas: investments, cash management, risk manage-
ment, retirement planning and estate planning.

LFA Representatives perform analysis for asset management programs, which
are provided to clients. This analysis relies on research reports and information
provided by 3rd parties who are contracted to provide such information. 
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In the financial planning process, LFA’s Representatives will assist clients,
through the use of approved questionnaires and software, in identifying their
financial objectives. LFA Representatives will recommend asset allocation
strategies made up of different categories of financial assets in order to address
specific client-identified economic and tax concerns. In addition to sources
identified on Page 3, item 4B, for all asset management programs used by
LFA, the specific security analysis methods, sources of information and
investment strategies depend upon and are determined by the applicable 3rd

Party Asset Management vendors or process selected by the client.

Education and Business Standards:

New investment advisory representatives normally have a college degree,
sometimes have an advanced degree in law, business or finance, and normal-
ly have at least five years of experience in a business or professional activity.
Many persons employed by LFA in a staff capacity in connection with its
financial services, have law or accounting degrees and experience. LFA also
requires that its representatives are registered with all appropriate regulatory
agencies and pass all required examinations.

Education and Business Background:

LFA has no investment committee. The following have responsibility relative
to advice given to clients.

Van Charles Standke, Assistant Vice President, Registered Investment
Advisor Sales & Marketing, born in 1945, is a graduate of the University of
Kansas, a Chartered Life Underwriter and Chartered Financial Consultant.
Van joined Connecticut General Life Insurance Company in 1972, and has
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held field and home office marketing and sales management positions with
Connecticut General and its successors, CIGNA Financial Advisors, Inc., and
Lincoln Financial Advisors Corp.  For the five and one-half years prior to his
present position, Van was the Regional Director of Investments and
Compliance Manager for the Metro Region headquartered now in Rochelle
Park, NJ.

Principal Executive Officers:

Gary K. Dorfman, Senior Vice President & Manager Director of
Investments & Financial Planning Services, Born in 1960, is a graduate of
the University of California at Santa Barbara with a BA emphasis in Business
Economics and Political Science. He joined Lincoln Financial Advisors 
in 2001 assuming his current role. Previous to joining Lincoln Financial
Advisors, Gary held several senior management positions for various 
investment banking and investment management firms. In 1999 through 2000,
he served as Principal and Managing Director for Kayne Anderson Investment
Management in Los Angeles, California. In 1996, he became Principal at
Robertson, Stephens & Company in San Francisco, California. Previous to
Robertson, Stephens & Company, Gary was Vice President at Sanford C.
Bernstein & Co., Inc. in Los Angeles, California from 1991 through 1996.

John Michael Hemp, President and Director, born in 1946, is a graduate of
Lehigh University with a B.A. in Pre-Law, a Chartered Life Underwriter, and
a Chartered Financial Consultant. He joined Lincoln National Life Insurance
Company in 1972 and has held numerous management positions with Lincoln.
In 1996 he was appointed and continues to serve as President and Director of
Lincoln Financial Advisors Corp. 

Matthew Edward Lynch, Vice President and Chief Financial and
Administrative Officer, born in 1963, is a graduate of Xavier University,
where he received his MBA. He joined Lincoln Financial Advisors Corp. in
1994. Beginning in 1997, he served in the role of strategic advisor, working
with the senior management of Lincoln Financial Advisors Corp. in the man-
agement of field operations. He assumed his current position in 1999.

Michael Edward McMath, Senior Vice President and Director, born in
1950, is a graduate of The College of the Holy Cross. He joined Lincoln
National Life Insurance Company in 1986. He became Senior Vice President
in charge of the company’s Pension Division in 1989 and Executive Director
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of Sales and Marketing of the company’s United Kingdom operations in 1994.
He returned to the United States in 1998 to assume his current position.

Susan Joann Scanlon, Vice President and Chief Compliance Officer, born
in 1956, is a graduate of Houghton College and the University of
Connecticut’s School of Law. Sue held numerous management positions with
CIGNA Financial Advisors, Inc. prior to its acquisition by Lincoln National
Life Insurance Company, including CIGNA Individual Insurance’s Chief
Compliance Officer, Securities Compliance Officer and a member of the Task
Force that developed fee-based financial planning. She was appointed Chief
Compliance Officer of Lincoln Financial Advisors Corp. in 1998. 

Other Executive Officers:

Frederick John Crawford, Vice President and Treasurer, LFA, LNC and
other affiliates, born in 1963, graduated from Indiana State University with a
BA in Business and Marketing, and received his MBA from University of
Iowa. He was the First Vice President and Senior Banker of First Chicago
NBD, from 1995-1999, and President and Market Manager of Bank One, N.A.
in the Greater Cincinnati Region from 1999-2000.  He joined Lincoln
Financial Advisors in January of 2001, and is currently the Vice President and
Treasurer for Lincoln Financial Advisors, Lincoln National Corporation, and
numerous other Lincoln affiliates.

Cynthia A. Rose, Secretary of The Lincoln National Life Insurance
Company, LFA and other affiliates, born in 1954, received an Associate,
Public Affairs degree from Indiana University in 1987. She has served in her
current position since December 1998. Prior to that date, she served as an
assistant secretary of Lincoln National Corporation.

Other Business Activities:

LFA’s principal business is as a registered broker/dealer marketing a compre-
hensive line of investment products and services including mutual funds, lim-
ited partnerships, unit investment trusts, coins/precious metals, asset manage-
ment, and investment timing services. LFA also offers investments available
through securities brokerage including common and preferred stock, mutual
funds, U.S. Government securities, mortgaged-backed securities, corporate
and municipal bonds, zero coupon bonds, certificates of deposit, coins/pre-
cious metals, and options.  LFA and its executive officers spend the majority
of their time with the above business activities. Each person associated with
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LFA who provides investment advice to clients is usually a registered repre-
sentative of Lincoln Financial Advisors in its capacity as a securities broker/
dealer and is also licensed to sell insurance products. LFA’s principal execu-
tive officers are also officers of Lincoln National Life. The proportion of time
spent on each of these activities is not determinable.

Other Financial Industry Activities or Affiliations:

LFA is an affiliate of the following companies:

• The Lincoln National Life Insurance Company (LNL), a wholly-owned
subsidiary of Lincoln National Corporation (LNC)
• Broker/Dealer
• Insurance Company
• Registered Investment Advisor
• Pension Consultant

• Multi-Fund® variable annuity portfolio companies (SEC registered
investment companies) which are wholly owned by LNL. All funds have
1300 Clinton Street, Fort Wayne, Indiana 46801 as their address:

• Lincoln National Aggressive Growth Fund, Inc.
• Lincoln National Bond Fund, Inc.
• Lincoln National Capital Appreciation Fund, Inc.
• Lincoln National Equity-Income Fund, Inc.
• Lincoln National Growth and Income Fund, Inc.
• Lincoln National Income Fund, Inc.*
• Lincoln National International Fund, Inc.
• Lincoln National Managed Fund, Inc.
• Lincoln National Money Market Fund, Inc.
• Lincoln National Global Asset Allocation Fund, Inc.
• Lincoln National Social Awareness Fund, Inc.
• Lincoln National Special Opportunities Fund, Inc.

* Publicly held fund
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• Lincoln Financial Distibutors, Inc.  (formerly Sagemark Consulting, Inc.
and CIGNA Financial Advisors, Inc.), a wholly-owned subsidiary of
Lincoln National Life (LNL)
• Broker/Dealer
• Investment Advisor

• Lincoln National Insurance Associates, Inc. (formerly CIGNA Associates
Inc.,) a wholly-owned subsidiary of LNL
• Insurance Agency  

• First Penn-Pacific Securities, Inc., a wholly-owned subsidiary of First
Penn Pacific Life Insurance Company, which is wholly owned by LNL
• Broker/Dealer

Other Financial Industry Activities or Affiliations (continued):

The following companies are subsidiaries in the LNC holding company sys-
tem, with ownership as shown:

• Lincoln National Corporation (Holding Company)
• Lincoln National Investments, Inc. (Holding Company)

• Lincoln National Investment Companies, Inc. (Holding Company)
• Delaware Management Holdings, Inc. (Holding Company)

• DMH Corporation (Holding Company)
• Delaware International Holdings, Ltd.
• Delaware International Advisers Ltd. (Investment Advisor)

• Delvoy, Inc. (Holding Company)
• Delaware Management Company, Inc. (Holding Company)
• Delaware Management Business Trust (Investment Advisor)
• Delaware Distributors, L.P.(Broker/Dealer)
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• Delaware Capital Management, Inc.(Investment Advisor)
• Retirement Financial Services, Inc. (Investment Advisor)

As part of Lincoln Managed Assets Program, LFA has arranged with the
brokerage firm of:

• Advest, Inc., 280 Trumbull Street, Hartford, CT 06103, to act as broker in
effecting trades in client investment accounts at the direction of recom-
mended portfolio managers. Advest, Inc. will serve as custodian of the
securities in client’s accounts. In addition, LFA has arranged with Advest,
Inc. to provide research services to assist LFA in recommending appropri-
ate portfolio managers and providing ongoing evaluation of the portfolio
manager.

As part of Lincoln Premier Plus Asset Management Program, LFA has
arranged with the brokerage firm of:

• Fidelity Brokerage Services, Inc. (Fidelity), 82 Devonshire St., A6A,
Boston, MA 02109, to execute trades in client investment accounts at the
direction of LFA and performs the clearance of same. Fidelity will serve as
the Broker/Dealer and the custodian of the securities in client’s accounts. 
In addition, LFA has arranged with FundQuest Incorporated, 21 Custom
House Street, Boston, MA 02110, whereby FundQuest will act as service
bureau for LFA. FundQuest will send quarterly performance statements to
clients.

As part of the SEI Asset Management Programs, LFA has arranged with:

• SEI Investments, One Freedom, Valley Drive, Oaks, PA 19456 to execute
trades in client investment accounts at the direction of LFA. SEI Trust
Company, One Freedom, Valley Drive, Oaks, PA 19456, will serve as cus-
todian of the securities in client’s accounts. SEI Investments will send
monthly brokerage statements and quarterly performance evaluations to
LFA’s clients.
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As part of the Brinker Capital Asset Management Programs (Symphony and
Core), LFA has arranged with the brokerage firm of:

• Brinker Capital (Brinker), #3 Radnor Corporate Center, #302, Radnor, PA
19087, to execute trades in client investment accounts at the direction of
LFA and perform the clearance of same. First Clearing Corporation, 10700
North Park Drive, Glen Allen, VA 26060 will serve as custodian of the
securities in client’s accounts. First Clearing Corporation will send confir-
mation statements, monthly brokerage statements and quarterly perform-
ance evaluations to LFA’s clients.

LFA, LNC, LNL and all brother-sister companies have client suitability
requirements for their investment producers, as well as regulation and compli-
ance rules and procedures, which must be followed. In addition, compliance
officers and other principal executive officers of the affiliates have the right to
and do conduct supervisory regulation and compliance inspections and audits
on a periodic basis.

Participation or Interest in Client Transactions:

The majority of financial planners, solicitors, and representatives are
Registered Representatives of LFA and LNL broker/dealers, and are licensed
agents of LNL. All brother-sister companies are subsidiaries of LNC hereafter
referred to as Lincoln National. In most cases, LFA or related person will rec-
ommend products to the advisory client available through Lincoln National,
on which they may receive commissions, if such products are found to be suit-
able for such client objectives. All of this information is fully disclosed in writ-
ing to the advisory client at the time of entering into an advisory contract.
Additionally, LFA engages in principal transactions primarily involving debt
instruments. Instruments so acquired by LFA may be recommended to LFA’s
advisory clients on a fully disclosed basis. All such transactions are done on a
riskless transaction basis. Under these circumstances, LFA may buy or sell in
its principal capacity, securities it recommends to its clients. All the informa-
tion is fully disclosed.
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Participation or Interest in Client Transactions (continued):

LFA, LNC, LNL and all brother-sister companies have client suitability
requirements for their investment producers, as well as regulation and compli-
ance rules and procedures, which must be followed. In addition, compliance
officers and other principal executive officers of the affiliates have the right to
and do conduct supervisory regulation and compliance inspections and audits
on a periodic basis. 

Conditions for Managing Accounts:

In most cases, a minimum fee or asset block will be required for Asset
Management/ Supervisory services. In addition, there may be a minimum
charge for financial planning depending on the local office involved.
Additional information regarding Financial Planning is indicated on Schedule
F of this document.

Investment or Brokerage Discretion:

Related persons of LFA have the authority to determine, without obtaining
specific client consent, securities to be bought or sold and the amount of the
securities be bought or sold. LFA and LFA’s Representatives, however, do not
have any such authority. Although in most cases, LFA Representatives perform
services for a fee, in some cases solicitors are also LFA Representatives. While
it is assumed that the advisory client would purchase any insurance and invest-
ment products from the financial planner and/or solicitor, the client is under no
such obligation to do so, as it is outlined in the advisory contract. The client
pays the same fee for advisory services whether or not a solicitor is used, and
whether or not products are purchased from the financial planner and/or solic-
itor. The client also pays the same price and commissions for products,
whether or not a financial plan was provided to the client by LFA. Generally,
associated persons of LFA recommend LFA as broker/dealer for investment
products, and LNL for insurance contracts.  In certain circumstances brokers
other than LFA may be selected. In most of these cases the other broker would
be selected because of the role that that broker might play in a 3rd Party Asset
Management program.
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Appendices:
• Notice of Privacy Policy
• Acknowledgment of Receipt



We are committed to keeping the personal information collected from our potential, current and former customers 
confidential and secure. The proper handling of personal information is one of our highest priorities. We want to be sure 
that you know why we need to collect personal information from you. We also want to explain to you our commitment to 
protect the information you provide to us.

Customer Information
We collect only information that is necessary for us to provide services requested by you and to administer your business 
with us. We may collect nonpublic personal information:

• From you when you complete our fact finders for comprehensive financial planning, or applications and other forms
when you inquire about or purchase securities, insurance products or investment advisory services. This could include
information such as name, address, social security number, assets, income and any medical 
information that you authorized us to collect for insurance products.

• From a consumer-reporting agency for information such as your credit history as authorized by you.
• As a result of transactions with us, or with our affiliates, product or services providers, or others. This could include

account numbers, account balances, parties to transactions, and transactions completed with us.

Sharing Information
We only share your nonpublic personal information with affiliated and non-affiliated companies or individual as permitted 
by law, such as third party administrators and consumer reporting agencies, or to comply with legal or regulatory 
requirements. In the normal course of our business, we may disclose information we collect about you to companies or 
individuals that contract with us to perform servicing functions such as:

• Record Keeping
• Preparation of statements
• Distribution of materials
• Computer related services
• Administrative services related to securities, insurance and advisory transactions
• Joint marketing of products and services

When we provide personal information to a service provider, we require these providers to agree to safeguard your 
information, to use the information only for the intended purpose, and to abide by applicable law.

Access to Information
Only individuals with a valid business reason have access to your personal information. these individuals are educated on 
the importance of maintaining the confidentiality and security of this information. They are required to abide by our 
information handling practices.

Protection of Information
We maintain security standards to protect your personal information, whether written, spoken, or electronic. We update 
and test our systems to ensure the protection and integrity of information.

Maintaining Accurate Information
Our goal is to maintain accurate, up-to-date customer records in accordance with industry standards. We have procedures 
in place to keep information current and complete, including timely correction of inaccurate information.

Disclosure of Our Privacy Policy
We recognize and respect the privacy concerns of our potential, current and former customers. We are committed to 
safeguarding your personal information. As a member of the financial services industry, we are sending you this Notice of
Privacy Policy for informational purposes and will update and distribute it as required by law. It is also available upon 
request.

For further information, please contact your representative.

30476 4/01

Notice of Privacy Policy
Lincoln Financial Advisors Corporation





LINCOLN FINANCIAL ADVISORS CORP.,
a registered investment advisor

SEC Form ADV, Part II

200 E. Berry St.
Fort Wayne, Indiana 46802
800-237-3813

Securities and advisory services offered through Lincoln Financial Advisors
Corp., a broker/dealer and a registered investment advisor. Insurance
offered through Lincoln affiliates and other fine companies. Lincoln
Financial Group is the marketing name for Lincoln National Corporation
and its affiliates.
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