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No two financial

plans should ever

be the same.
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At Greco~Nader and Associates our goal is to construct a financial roadmap 
specifically tailored to each individual or family. Since no two people are the same, 
no two financial plans should ever be the same. They are unique, just like the people 
with whom we work.

Most of our clients have earned their wealth. They have a strong work ethic and 
have spent years sacrificing to build their financial security for themselves and their 
families. Once our families reach retirement, they have goals of enjoying their lives, 
traveling, spending time with their families, and pursuing other hobbies. They want 
to be certain they will never run out of money. However, making money last through 
retirement has never been so challenging. People are living longer, fewer retirees 
have pension plans like they used to, and purchasing power has decreased 
due to inflation. 

Our focus is working with retirees, specifically people that are going through 
the retirement transition. It doesn’t matter whether they were a successful 
entrepreneur, a corporate executive or owned a family business; all of our clients 
come to us with the same three concerns about their retirement:

• Where will our income come from and will it be enough?

• How can we be sure we will never run out of money?

• How do we continue to create and provide multigenerational wealth?

A personalized strategy 
                   for each of your life goals.
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How to navigate toward  
                     a secure financial future
In order to address all of our clients concerns, we follow a 6-step 
process to prepare an actionable financial plan. 

1.  Define Scope  
We begin by discussing how we can work together to develop and implement your 
financial plan. 

2.  Data & goal Setting 
The second step consists of comprehensive data gathering. We will carefully work with 
you and your family to fully explore, understand and develop your ideal vision, your 
values and goals. 

3.  evaluating Current Plan 
The third step entails an analysis of your situation to determine where your current 
arrangements are inconsistent with your objectives. In this step, we will create financial 
models reflecting not only your current, but future situation- your assets, cash flow, and 
taxes, to allow us to better understand your situation and test alternatives. We’ll discuss 
our findings with you and mutually explore alternatives. 

4.  Present alternatives 
In the fourth step, we present the strategic plan reflecting your objectives that will help 
you best achieve your goals. Every plan is custom designed and all of our recommendations 
are in writing. This concludes the planning phase of our engagement. 

5.  action Plan & Solutions 
We then begin the implementation phase. Here’s where we help ensure that 
your strategic financial plan is put into action and that each component is professionally 
coordinated and fully integrated. We also offer annual update services to help ensure that 
your financial plan remains current and continues to meet your objectives. 

6.  reviews & Changes  
Many factors can impact the viability of your plan in the future- a life event, unexpected 
expenses or income, a change in taxes, etc. We meet with you yearly to check the status of 
your plan by comparing actual results to initial assumptions.
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Our Client Deliverables
retirement Planning
We will help you quantify your financial independence 
goals and make sure that you are not exposed to 
pre-retirement or post- retirement concerns.

Pre- retirement concerns
• Premature death 
• Becoming disabled
•  Other accumulation goals- college, weddings 

or second home purchases 

Post- retirement concerns
• Impact of inflation
• Long term care
• Outliving your money/ cash flow & debt management 

Investment Planning
We utilize a planning process supported by 
sophisticated analytical tools and technology. 
Our process is designed to help ensure that 
our clients’ portfolios are structured in a 
manner consistent with their risk tolerance 
and provides them a higher probability of 
reaching their goals. 

•   Alignment of your investment strategies 
with your individual life goals

•  Analysis and modeling of your portfolio 
relative to your objectives 

•  Documentation of your goals, risk 
tolerance and investment strategy 

•  Access to a broad universe of premiere 
money managers 
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Tax reduction Strategies
There are tax implications to each and 
every element of your financial plan. The 
portfolio modeling and analysis capabilities 
of our Investment Planning Process allows 
us to identify and implement strategies that 
reduce the impact of taxes on our clients 
portfolio return and net worth.

•  Tax efficient distribution strategies
•  RMD modeling
•  Asset allocation planning

estate/asset Protection Strategies
We will fully review your Estate Plan with the objective of:

•  Ensuring your financially related wishes 
are clearly established in your estate 
planning documents. 

•  Making sure a sensible plan is in place 
to manage your assets if you are ever 
unable to manage your own affairs. 

•  Establishing a plan for your money to 
make it into the next generation.

•  Reducing taxes and estate fees 
where appropriate. 
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The Critical Role of the Advisor

The value of an advisor:  
The opportunity For greater return

S&P 500 Average Equity Investor
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• Financial Planning
• Portfolio Selection

• Client Meetings
• Ongoing Education

Hypothetical Illustration

For additional information regarding Symmetry Partners, the DALBAR study and the S&P 500 index, see the disclosure information on the next page.

greco~Nader and associates Can help 
While investment returns are unpredictable, a financial advisor may help you to avoid some of the 
common pitfalls of investing so you can stay focused on your investment objectives and committed 
to your long-term plan. An experienced advisor will help you to define your goals and help you in 
implementing a strategy designed to potentially increase your return over time.    

We can assist you in:
• Creating a financial plan that addresses all aspects of your financial well-being
•  Constructing a suitable portfolio based on your unique objectives, risk tolerance, 

and time horizon
• Charting the on-going progress toward achieving your goals
•  Staying abreast of economic and investment trends that may affect your portfolio and 

making changes as needed

While a variety of factors can 
influence investment returns, investor 
underperformance may in part be 
attributed to:

•  The tendency for investors to sell under-
performing investments and then replace 
them with others that have performed 
well; a pattern of “buying high” and 
“selling low”

•  Emotionally driven decisions that may 
cause trading at inopportune times

•  Investment activity motivated by media 
hype, financial news networks, or 
televised “experts”

•  Poor market timing decisions resulting  
in missed opportunities

Navigating the world of Investing
Why do some investors choose to “go it alone;” to navigate the world of investing based on their own 
observations, information, or feelings? For the thrill or excitement? Maybe they share a belief that 
investing is easy or that making their own investment decisions is more cost efficient?

According to a study by DALBAR, Inc., over the period 1996 - 2015, the average equity fund investor 
received an annualized return that substantially lagged the return of the S&P 500.  
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Our most important role is 

to be an objective advocate.

Our firm utilizes Symmetry Partners, LLC in the power of passive approach to portfolio construction. Symmetry Partners, LLC is an investment advisory firm registered 
with the Securities and Exchange Commission. Symmetry charges an investment management fee for its services. All Symmetry Partners’ fees can be found in the ADV Part 
2A located on the Symmetry Partners’ website, www.symmetrypartners.com. Diversification seeks to reduce volatility by spreading your investment dollars into various 
asset classes to add balance to your portfolio. Using this methodology, however, does not guarantee a profit or protection from loss in a declining market. Different types 
of investments and/or investment strategies involve varying levels of risk, and there can be no assurance that any specific investment or investment strategy will either be 
suitable or profitable for your portfolio. You and your advisor should carefully consider your suitability depending on your situation.

Source: “Quantitative Analysis of Investor Behavior, 2016” DALBAR, Inc. www.dalbar.com

Equity benchmark performance and systematic equity investing examples are represented by the Standard & Poor’s 500 Composite Index, an unmanaged index of 500 
common stocks generally considered representative of the U.S. stock market. Indexes do not take into account the fees and expenses associated with investing, and 
individuals cannot invest directly in any index. Past performance cannot guarantee of future results.

Average equity investor performance results are calculated using data supplied by the Investment Company Institute. DALBAR is an independent, Boston-based financial 
research firm. Investor returns are represented by the change in total mutual fund assets after excluding sales, redemptions and exchanges. This method of calculation 
captures realized and unrealized capital gains, dividends, interest, trading costs, sales charges, fees, expenses and any other costs. After calculating investor returns in dollar 
terms, two percentages are calculated for the period examined: Total investor return rate and annualized investor return rate. Total return rate is determined by calculating 
the investor return dollars as a percentage of the net of the sales, redemptions and exchanges for each period.

Indices are unmanaged. Investors cannot directly invest in an index. Indexes have no fees. Historical performance results for indexes generally do not reflect the deduction 
of transaction and/or custodial charges or investment management fees, the incurrence of which have the effect of decreasing historical performance results. Actual 
performance for client accounts may differ materially from index portfolios.
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Greco~Nader and Associates 
Our passion for the last 30 years has been to help our clients achieve their long term goals. 
What makes us different than the rest? Open architecture. By being independent we have 
the freedom to find and provide our clients solutions that fit their specific needs. Whether it 
is a secure retirement, wealth management, estate preservation, tax reduction strategies or 
insurance and risk management, we understand that every client and situation is unique and 
requires customized solutions.

rosario greco, CFP,® CPa, CrPC
Phone: (908) 534-4828 x101 
rosario.greco@lfg.com

Rosario Greco is a graduate of Susquehanna 
University with a degree in Accounting 
and Economics. Rosario Greco has gone 
on to amass additional certifications as a 
Certified Financial Planner, Certified Public 
Accountant, and a Certified Retirement 
Planning Consultant. As a member of the 
Financial Planning Association, Rosario 
advocates for complete transparency, clearly 
understood information and high standards 
of conduct. Due to his extensive knowledge 
of retirement planning, income and 
estate tax issues and wealth accumulation, 
Rosario has been a frequent guest speaker 
throughout New York and New Jersey.

David P. Nader CFP®
Phone: (908)-534-4828 x105
david.nader@lfg.com

David Nader graduated from the College 
of New Jersey in 1985 with a Bachelors of 
Finance degree. He received his Certified 
Financial Planner designation in 2000.  
Since 1993, due to David’s extensive 
knowledge, experience and education, 
he has taught courses on all aspects 
of comprehensive financial planning 
throughout New Jersey. David is fully 
committed to a comprehensive financial 
planning process, as described in this 
brochure. It is through this process that 
David and his clients discover the best way 
forward, not just today, but in the decades 
ahead. In September of 2017 David will 
enter his fourth decade in financial planning. 
While there have been many changes in the 
industry throughout his career one thing 
has not changed, David’s commitment to 
helping his clients find the best way forward.

For more Information about greco~Nader and associates, visit our website
http://greconaderassociates.com/





Take Charge

David Nader and Rosario Greco are registered representatives of Lincoln Financial Advisors Corp. Securities offered through Lincoln Financial Advisors Corp., 
a broker-dealer. Member SIPC. Advisory services offered through Lincoln Financial Advisors, a division of Lincoln Financial Advisors Corp., a registered 
investment advisor. Insurance offered through Lincoln affiliates and other fine companies. Greco~Nader and Associates is not an affiliate of Lincoln Financial 
Advisors Corp. Lincoln Financial Advisors does not provide legal or tax advice. CRN-1641768-111016


