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ReseaRch DeclaRation

anytime you introduce a list of, or even utter the words “top”, “Best” or 
“Most”, you invite controversy or at the very least debate. 

no doubt, our books are no different in that regard. they are different,  
however, from the many lists of top 100 or top 1,000 financial advisors, 
financial planners, wealth advisors, etc.  lists such as these are full of  
statistics.  We noticed an abundance of scientific data, rankings of “client’s 
net worth” or even “revenues generated” for each firm or advisor.  

While the above mentioned criteria is very worthy, the positive impact that 
financial advisors make in the lives of their clients is the ultimate reflection 
of true success.

each of the financial advisors chosen for our books have been thoroughly 
reviewed. each applicant has endured an extensive personal interview and a 
rigorous regulatory background check. 



“Good planning 
helps the right 
choices reveal 
themselves.”

caReeR highlights

John, the youngest of seven children and  
a new York native, has always under-

stood the true meaning and importance of  
family and what it takes to work together in  
both good times and bad. For this reason,  
choosing to lead a career in wealth planning  
was an easy decision for him once he graduated 
with honors from san diego state university  
with a degree in economics. since then, he has 
helped families grow, enjoy and protect their 
wealth for 25 years.

the first time John helped a family settle an 
estate was when he realized that being a great 
planner goes far beyond just being a highly 
educated expert in various disciplines. He rec-
ognized it is about using expertise wisely, with 
integrity, and in a way which ensures his clients 
that he will follow through on every commit-
ment, detail and promise made to them.

John has been recognized and honored by 
some of the most prestigious and well-known 
publications in the industry. in addition to being 
designated as a certified Financial Planner 
(cFP®), John has been named in countless 
publications including the Wall street Journal 
and los angeles Magazine as one of the top 
Wealth Managers in los angeles. in addi-
tion, he was recognized as “one of the most  
knowledgeable experts in the field of wealth 
management in southern california” by the  
los angeles Business Journal. Finally, John 
has also been named as one of america’s top 
Financial Planners by consumers’ Research 
council of america. 

salient consulting gRoup 
pRivate Wealth seRvices

John’s private wealth services and techniques 
are designed and offered, for clients with assets 
between $20 million and $500 million.  His services 
are rooted in ongoing contact, consistent to his cli-
ents’ affairs and a multi-generational focus.  He 
meets with clients multiple times throughout each 
year, working with families to continue to navigate 
the challenges of managing the family wealth. 

What distinguishes John from other planners and 
advisors in the wealth planning industry is his abil-
ity to delve into and clearly explain extremely com-
plex wealth transfer techniques as well as wealth 
management strategies. typically, a client will have  
several different advisors that provide these ser-
vices. However, John’s background allows him the 
capacity to consult at all levels regarding these two 
disciplines. in addition, John focuses on each fam-
ily and each plan with the knowledge that someday  
the plan will come to fruition, which will be an 
emotional time for the family and its long standing 
advisors. 

Most gRatifying aspect  
of Being an aDvisoR

John feels most gratified when his clients and their 
children and grandchildren recognize and respect  
the role he plays in growing, protecting, and trans-
ferring the families’ assets through multiple genera-
tions. it gives his clients peace of mind that their 
affairs are in order and that they will be leaving  
a legacy behind for their family and charity. 

client iMpact
one particular family was with John over the past 15 
years, when the husband passed away. the surviv-
ing spouse was not as familiar with the finances, 
but relieved at the forethought and planning her 
deceased husband and John had put into place. all 
finances were in order as she continued her life-
style, retaining real estate holdings and the family 
business. 

Five years later, the wife passed away and the six  
children and 24 grandchildren experienced a  
smooth, yet private, wealth transfer which was 

beneficial and equitable to all. John facilitated 
the asset and business transfers without transfer  
taxes. every child and grandchild received assets  
in their respective trusts without estate tax implica-
tions when the estate was settled. through John, the 
clients created a legacy that allowed their assets 
to transfer through multiple generations which 
kept their family together. if not for the planning, 
the family could have easily been torn apart due to  
inequitable estate distributions and transfer taxes. 

giving Back
John is actively involved in his church, american 
Martyrs, located in Manhattan Beach, ca. His firm 
financially donates to various charities includ-
ing children’s Hospital in orange county and  
los angeles county. 

licenses & Designations
• certified Financial Planner (cFP®)
• FinRa series 7
• FinRa series 63
• life & Health
• Property & casualty
• Wall street Journal, top Wealth Manager in los 

angeles
• los angeles Business Journal, top Wealth 

Manager in southern california 
• los angeles Magazine, top Wealth Manager in 

los angeles
• consumers’ Research council of america, 

america’s top Financial Planners
• lincoln Financial group, top Financial Planner
• lincoln Financial group’s chairman’s council, 

18 years 
• lincoln Financial group’s top of council, 4 

years

licensed in seven states 
compensation paid via Fee and commission

ServiceS Offered

• inter-generational Wealth transfers 

and legacy Planning

• asset Protection strategies

• Philanthropic and Family Foundation 

Planning

• Private Wealth services and Wealth 

Management
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I t’s not about the next greatest idea, it’s about which idea is great  

for you. Approached in this context, the choices become strikingly  

clear, noticeable, and calmly apparent. It finally feels so obvious, there’s 

a part of you that can’t believe you didn’t see it previously. That’s when  

you know you’ve made the right choice. The Salient choice. John has been recognized and honored by some of the most prestigious  

and well-known publications in the industry. In addition to being designated 

as a Certified Financial Planner (CFP®), John has been named in countless 

publications including the Wall Street Journal and Los Angeles Magazine  

as one of the top Wealth Managers in Los Angeles. In addition, he was  

recognized as “one of the most knowledgeable experts in the field of wealth 

management in Southern California” by the Los Angeles Business Journal.  

Finally, John has also been named as one of America’s Top Financial Planners 

by Consumers’ Research Council of America. 
If you’d like to talk with John P. Schlatter or schedule an appointment,  

he can be reached at:
OFFICE PHONE:   1-310-531-1026EMAIL ADDRESS:  JOHN.SCHLATTER@LFG.COMWEBSITE: SALIENTCONSULTINGGROUP.COMSALIENT CONSULTING GROUP2321 ROSECRANS AVE., SUITE 4280EL SEGUNDO, CA 90245
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 financial Strategy frOm JOhn P. Schlatter, cfP

“Wealth is not primarily determined by investment performance, 
but by investor behavior. Therefore,  before investing, it’s 

imperative that you take the time with your financial advisor to 
fully understand what type of investor you are, otherwise, you 
may find out later this can be a very expensive proposition.”
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